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SoME of our contemporaries have been extracting from the 
managers of life insurance companies expressions of opinion 
upon the evils of rebating. It is needless to say that each one 
denounces the rebate habit, prides himself upon keeping his 
own skirts clear, and deeply regrets that this monstrous evil 
is encouraged and abetted by “the other fellows.” Summing 
up the situation it may be briefly stated as follows: Con- 
sensus of opinion, rebating is a terrible evil, which we never 
permit; consensus of practices, rebating brings business, 
therefore “let her go Gallagher.” 





THERE are intimations that the Ramapo water scheme, as 
recently introduced in the Municipal Council, is not yet dead. 
It is stated that now that the election is over the scheme will 
be again pressed with all the vigor that Tammany Hall can 
command, and that its adoption is not only possible but prob- 
able. This scheme, it will be remembered, proposes to bind the 
city to pay five millions of dollars a year for forty years fur an 
additional water supply, to be furnished by a private corpora- 
tion. Opposition to this scheme has been developed among 
the better elements of propertyowners and petitions have been 
showered upon the Mayor, the Municipal Council and the 
Board of Public Works, signed by individuals, and resolu- 
tions adopted by various public bodies in opposition to the 
scheme have also been placed on file. It appears that the 
plan is directly opposed to the better sentiment of the com- 
munity as tending to place such important matters in the 
hands of a private corporation that has not as yet demon- 
strated its ability to carry on the work. Under ordinary cir- 
cumstances it would scarcely seem possible that our city 
officials should execute a contract of this nature that is re- 
garded by so large a portion of the community as hostile to 
their interest, but there is no telling what may eventuate. It 
is well for all classes of citizens to be on their guard and watch 
carefully every step that may be taken in regard to the pro- 
posed contract. 





THE Georgia legislature convened October 25, and almost 
immediately an anti-trust law was introduced, similar to those 
of Arkansas and Texas. These statutes are intended to apply 
to every organization relating to insurance, and to hold all 
companies that are members thereof, by themselves or their 
agents, as law breakers and conspirators against the peace 
and prosperity of those States respectively. It is true that in 
Arkansas the Attorney-General blundered, and so failed to 
secure the conviction of the companies that he prosecuted, 
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but the law remains, and when a more intelligent attempt is 
made to apply it there may be trouble for the companies. The 
Arkansas Association of Underwriters, that was regarded as 
an offense and a menace to the health and well being of that 
State, was abandoned by the companies, and, we believe, has 
ceased to exist. In Missouri the companies were less fortu- 
nate, about one hundred of them having been fined $1,000 
each for alleged violation of the anti-trust law of that State. 
Had they left the State in a body, thereby depriving property- 
owners of the protection afforded by insurance, it is scarcely 
probable that the Georgia legislature would have concocted 
an anti-combination law that would apply to them. We have 
not seen the text of the proposed law, but if the Arkansas or 
Texas model has been followed in its preparation, as is stated, 
it will be capable of giving the companies much trouble if it 
becomes a law. As other legislatures that are due this winter 
get together, the usual crop of insurance legislation can be 
looked for. 





In the past few years the number of business assessment or- 
ganizations operating in the Empire State has been materially 
reduced, until to-day there is scarcely an organization of any 
prominence writing purely assessment insurance within its 
borders. At the close of 1898 the New York Insurance De- 
partment received reports from fifty-four life organizations, 
which it classed as “co-operative insurance associations.” 
Thirty-eight of these were New York State corporations, the 
majority being either purely local or confined to particular 
branches of business. Since January 1 the Bankers Life of 
New York has become an old-line company, the Excelsior 
Mutual has reinsured in the Security Mutual, the Mercantile 
Benefit of New York has closed out its affairs, and the Mutual 
Reserve Fund is now writing all new business on plans pro- 
viding for the full four per cent reserve. Only eight of the 
remaining New York Associations are writing business out- 
side the State, securing very small amounts. Taking up com- 
panies of other States, the Fidelity Mutual has been relicensed 
as a stipulated premium company, and the Hartford life is now 
operating as a legal reserve company, although not yet ad- 
mitted to this State as such. The license of the Covenant 
Mutual has been revoked, while the Merchants Life of St. 
Louis and the Merchants and Manufacturers of Westfield, 
Mass., have gone out of business. The Boston Mutual Life 
and the Maine Benefit are now operating under the Dewey 
law of Massachussets, which compels the maintenance of re- 
serves, and other companies, such as the Bankers of St. Paul, 
Chicago Guaranty Fund and the Northwestern Life of 
Minneapolis are qualifying in other States as stipulated prem- 
ium companies. Pure assessment companies are, therefore, 
rapidly disappearing in New York. Neither Connecticut nor 
Massachusetts now has a single domestic company of this 
character, nor, indeed, has any New Engiand State, and the 
number in other States is also decreasing. 





DISSATISFACTION with the graded commission plan 
adopted by the Western Union is becoming more and more 
manifest as time passes. It does not appear to work in prac- 
tice as it was hoped by its advocates that it would do. The 
general tenor of the comments made indicate that none of the 
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parties in interest are satisfied with the plan, and Union and 
non-Union companies, together with many agents, express 
the sentiment that a hornet’s nest has been unnecessarily 
stirred up, and its occupants turned loose in the business. It 
was natural that The Union companies should be dissatisfied 
when they saw choice risks placed in non-Union companies 
under the incentive of higher commissions than Union com- 
panies were allowed to pay, but the remedy applied in the 
graded commission plan does not seem to cure the complaint. 
The non-Union companies are too numerous and too strong 
to be driven from the field without a severe struggle, and be- 
sides many of them have established strong business ties and 
warm friendships among the agents. Many of these have 
given up the agency of Union companies rather than cut loose 
from their non-Union friends. The situation at present is not 
one pleasant to contemplate, and to what extremity the con- 
test may be pushed is indicated by the rate war declared 
by the Continental in Kansas. It began in Topeka, 
but has spread to other cities, the Continental cutting 
rates to a point that will scarcely pay its advertising expenses 
in announcing its programme. The idea suggested that cut- 
rate companies should be loaded down with cut-rate risks 
sounds well theoretically, but practically it will not work when 
companies like the Continental declare war upon rates. The 
amount of business they will get at cut rates will form so 
small a portion of their entire writings as to be scarcely ap- 
preciable in the general average. A rate war, however, prose- 
cuted vigorously, will tend to demoralize the entire business 
wherever it is waged, breeding dissatisfaction among prop- 
ertyowners, and destroying all hope for any of the companies 
making a profit. No doubt a solution of the present troubles 
will ultimately be found, but meantime the situation is causing 
much anxiety, and the country is being flooded with literature 
dealing with the matter from both the Union and the non- 
Union standpoints. 





One of the worst phases of the rate war now raging in 
Kansas lies in the misinformation relative to the business 
that agents of the competing companies are circulating. The 
agents of the Union companies issued an appeal to the busi- 
ness men of Topeka asking their aid in maintaining tariff 
rates, on the ground that they were fellow-townsmen. In 
answer to this the agent of the Continental says that business 
men have been paying too much for their insurance, and 
offers to supply it seventy-five per cent cheaper than the 
tariff rates. He quotes the loss ratio of Topeka for several 
years to show that the companies have paid for losses less 
than thirty per cent of the amount taken in premiums, leaving 
seventy per cent to pay expenses and dividends. He leaves 
the impression that Topeka has been a very profitable field 
for underwriters. Granting that his figures are correci, this 
agent should know better than to take the experience of a 
single community with which to gauge the losses that the 
companies have to pay for throughout the entire country. 
According to this theory, a community that has no losses for 
a series of years should pay no premiums, but continue io be 
insured against loss without cost. The business oi fire insur- 
ance is based upon averages, and the losses throughout the 
entire field must be taken into account when ratios are being 
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considered. Topeka may at any moment present claims for 
losses that would not only wipe out previous profits, but all 
premiums received, and call upon the surplus of companies 
to make up the deficiency. Statements like those referred to 
are well calculated to antagonize propertyowners, and to 
render reconstruction more difficult “when this cruel war is 
over.” If the Union agents made a mistake in appealing to 
local sentiment and personal friendship for support, their 
opponent did a greater injury to the business when he rushed 
into print with two or three columns that contain a large 
amount of misinformation that is decidedly misleading. 





THE anti-rebate compact having been consigned to the 
tomb of the Capulets, in effect if not officially, would it not be 
a good thing to organize an anti-twisting compact? The 
practice of twisting policies from one company to another is, 
in our judgment, a greater evil than that of rebating, for it has 
a tendency to breed dissatisfaction among policyholders in the 
system of life insurance. Twisting appears in its worst form 
when an agent transfers his services from one company to an- 
other, and seeks to induce those he has persuaded to insure in 
his former company to permit him to transfer them to the 
company to which he has last sworn allegiance. Knowing, 
of course, all those persons who have placed their insurance 
through him, he is in a position to open direct communica- 
tion with them, and by claiming that he has “something better 
te offer them,” persuades them to drop their old policies and 
take new ones through him. His motive in doing this is a 
purely selfish one, to swell his commission account, and to 
prove to his new employer that he is a “hustler” for business, 
without regard to the interests of the policyholder. The argu- 
ments that he used to induce the man to insure in company 
No. 1 have to be all undermined in order to prevail upon him 
to drop the policy he had been assured was the best in the 
market, and to accept as a substitute a policy in company No. 
2. In afew months or years company No. 3 has secured the 
services of the agent, and again the twisting practice is re- 
sorted to, and the client exhorted to change from No. 2 com- 
pany to No. 3. Every twist of this character that is made 
tends to weaken the confidence of the insurer in life insurance, 
and leads him to distrust all representations made to him upon 
the subject. He may follow his leader through two or three 
twists of this kind, but finally he balks and drops back into 
the ranks of the uninsured. In rebating the agent gives away 
only a portion of that which is his as an inducement to an 
uninsured person to try the experiment of insuring his life, 
but in twisting policies from one company to another he is 
sowing the seeds of discontent and dissatisfaction to the dis- 
advantage of the insured, and the company that carries his 
insurance. Where agents in competition with one another 
resort to the practice of twisting the evil is bad enough, but 
when an agent goes from one company to another, and, 
having information that should be respected as belonging to 
his former employer, seeks to use that information to under- 
mine the work he had been paid to do for that employer, the 
magnitude of the twisting evil is greatly enhanced. The busi- 
ness of life insurance is confined to a limited number of com- 
panies, and every agent knows that every one of these, doing 
business upon the legal reserve plan, is trustworthy and en- 
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titled to confidence. Such variations as exist in forms. of 
policies are not sufficient to warrant any reputable agent in 
attempting to persuade any policyholder to drop one and ac- 
cept another. The honorable and manly way is to induce 
them to take more insurance, but by no means to give up 
what they have already secured. A man who has once been 
persuaded to insure his life can the more readily be induced 
to add to his insurance, but no word should ever be addressed 
to him that is calculated to breed distrust in his mind as to 
any company or any policy that he may have secured. Let 
him enjoy what he has, and endeavor to add to the amount of 
his insurance, but avoid sowing the seeds of dissatisfaction 
and discontent in his mind. In other words, do not try to 
twist him from one company to another solely for your own 
personal glory and profit. The anti-rebate compact having 
been placed on ice preparatory to its final consignment to 
the grave, an anti-twisting compact might well take its 
place; it should, however, be protected by an accident policy 
that would insure it against any damage that might occur to 
it from a jab under the fifth rib from a knife in the hand of an 
alleged friend. 








SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 
F. G. Gillespie has resigned the New York general agency of the 
German-American of Baltimore. 


Home Fire of Baltimore has been licensed by Superintendent Payn 
to operate in New York. 


A petition circulated among business men and financiers is being 
freely signed and will be forwarded to Superintendent of Insurance 
Payn, urging that Prussian fire companies be allowed to operate in 
New York, as there is need of more insurance capital. 


New York Insurance Department has completed its examination of 
the Associated Manufacturers Mutual Fire and shows its assets to be 
$241,784, total liabilities $83,138, surplus over all liabilities $158,646. 

Annual report of the committee on fire patrol of the New York 
Board of Fire Underwriters gives the losses on buildings in 1898, in 
New York, $1,382,552; contents, $2,765,087; total, $4,147,640, a per- 
centage of 14.21 of insurance carried. The prominent fires in excess 
of $50,000 numbered thirteen in 1898, with an aggregate loss of $1,- 
764,841, aS against eleven in 1897, with a loss of $1,168,817. The ex- 
pense of maintaining the patrol in 1898 was $105,755. 

One of the most puzzling problems which, for some time, has 
bothered local underwriters, is that of the proper brokerage allow- 
able, under the rules, upon risks located in the area heretofore sub- 
ject to the jurisdiction of the Suburban Association. This organiza- 
tion, as is well known, is not operative just now and was not at the 
time when the New York Fire Insurance Exchange was formed. 
Therefore, all such risks as are located within the territory formerly 
embraced by the Suburban Association, although perhaps situated, 
technically, in the city of New York, are to-day absolutely free from 
Exchange ratings. Not so, however, as to brokerage regulation. In 
order to understand this better we have arranged the rules applying 
to the point in question and present them herewith. On page 12, sec- 
tion 12 of the “Agreement,” we find the following: 

The boroughs of Queens and Bronx and Richmond, outside the 
territory above named, being now in the territory of the Suburban 
Association, are excluded until such time as this association by a 
ninety per cent vote of those present and voting at a meeting regu- 
larly called, shall decide otherwise. 

Under circular No. 54, the following was promulgated: 


That section 21 (a) prohibits the payment of any brokerage in ex- 
cess of ten per cent on any risk written in the territory of the Ex- 
change and located outside of the territory included in the Agree- 
ment, except only where a local board, having jurisdiction of the ter- 
ritory in which the risk is located, has a specific rule allowing more 
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than ten per cent, in which case such higher brokerage may be al- 
lowed; and in case there is no local board, or in case a local board 
exists, but has no specific rule on brokerages, the brokerage allowed 
on such risks shall in no case exceed ten per cent. 

It is clear, therefore, that on a risk located, say at Cedarhurst or 
Lawrence, or, in fact, anywhere in Greater New York, and which 
was subject formerly to the rules of the Suburban Association, the 
brokerage allowance is ten per cent. Why? Because there is now 
no local board (and consequently no local, “specific” rule) as to 
brokerages in the area above referred to. If there was, the brokerage 
which could be paid would be whatever the local rules permitted for 
the localities named, even if it was forty per cent. 

But this deduction is somewhat upset by the two rulings which 
appear respectively under circulars Nos. 72 and 88. The first of these 
reads thus: 


The arbitration committee rules that “the rules of the Exchange do 
not affect the commission paid by one company to another, both be- 
ing members of the Exchange, for the reinsurance of risks situated 
outside of the jurisdiction of this Exchange.” 


And the second states that: 


In the matter of reinsurance of policies issued prior to organization 
of the Exchange and commissions allowed thereon, it is ruled that 
any policy, whether direct or by way of reinsurance, written subse- 
quent to March 8, 1899, should conform fully to tariff requirements as 
to rates and rules. 

When the whole four rulings are put together in the “deadly 
parallel column” style, countermen are at a loss to know how to act 
and keep loyal to the rules of the Exchange in spirit as well as letter. 

According to Exchange rules, the rate upon tobacco in Nos. 88 
and go Pearl street is twenty-seven cents, and under the same set of 
rules, merchandise stored in one of the sections of the Manhattan or 
Lincoln warehouses, can be written at twenty-eight cents. This does 
not seem reasonable or equitable. 


The risk of Brokaw Bros., Fourth avenue and Lafayette place, is 
now being renewed by Delaney & Delaney. 

There will be a meeting this morning at 12 o’clock of the New 
York Fire Insurance Exchange. 

There are strong indications, especially among the larger and more 
ably managed companies, that rates will not be raised. “If we had 
double the rates which now prevail,” remarked an experienced local 
underwriter, “it would not avail to offset the losses. On the other 
hand, an increase of premium charges would only act as an exten- 
sion for the lease of life for that element in the business which is 
always noted for pursuing questionable methods.” 

Referring to the lack of storage lines, a feature of the local market 
conditions which has been noted for many weeks past, a partial ex- 
planation may be found from the remarks on this subject made a few 
days ago by the head of one of the largest of the commission houses 
in domestic goods. ‘We have never before been so busy,” he stated, 
“and, particularly, we have sold everything clean out with orders far 
ahead of our capacity. To-day we closed out one individual sale of 
nearly $60,000. None of the goods will ever reach New York city. 
They will be shipped direct from the New England mills to the 
South.” 

General Manager Manvell of the Sun Insurance Office of London 
arrived in New York on Sunday last. 

B. P. Tillinghast, who for the past three years has been editor of 
The Record, died on Tuesday night of consumption after a protracted 
illness. He was highly esteemed in the office of the Mutual Life, 
where for some time he was in charge of The Weekly Statement, and 
he had also won the high regard of his fellow journalists. 

At the next meeting of the liability conference to be held in this 
city, on Tuesday next, it is expected that the Maryland Casualty will 
make application for admission. 


CHICAGO AND THE WEST. 


A highly decorative feast was that of the life underwriters last week 
at the Union League Club. It was a Hallowe’en Corn Festival, free 
from all rebate talk or other hypocrisy, and enjoyable as a reunion 
cf congenial spirits with no stronger cement than cider. 


F. L. Morrell of the Manhattan Life and A. P. Ballou and F. G. 
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De Golyer of the Royal Union Life were added to the membership, 
and an application also received from Charles E. Harris. President 
Wrenn opened the proceedings with a short and clever introduction, 
intimating that medicine, the pulpit and the university would be rep- 
resented during the course of the evening by skilled exponents. 


Dr. N. S. Davis, Jr., examiner for the State Mutual Life, New 
England Mutual and other offices, gave a most instructive address 
touching upon the need of intelligent co-operation between the medi- 
cal, the executive and the agency departments. He was disposed to 
favor the methods pursued in England, whereby the opportunities 
for insurance were more generally extended to under-average lives, 
though requiring greater care on the part of the examiner who was 
necessarily obliged to make a prognosis—a prophecy as to the out- 
come of diseases—in each case. This would further require that none 
but the highest quality of medical experts be employed as examin- 
ers, and that in course of time the companies would place greater 
reliance upon the qualified local examinets. 


Dr. Davis pointed out that the agents could be of help to the ex- 
aminer as well as their companies by posting him as to any mental 
or nervous defects known to exist in the lives under review, and of 
which the examiner cannot ordinarily have knowledge, as statistics 
were to the effect that examiners fail to discover such defects oftener 
than any other. It may be said, however, that the medical man does 
not apparently reckon with the all-powerful influence of a large com- 
mission and a possible bonus in causing an agent to do everything in 
his power to “get the case through.” 


The doctor also protested against the formality of the questions 
ordinarily propounded in the company’s forms whereby “the exam- 
iner is practically transformed into a clerk to record certain observed 
facts,” and made a plea for a greater reliance upon the local phy- 
sician in the determination of a few general, though vital questions, 
“without the necessity of simply saying yes and no to a great number 
of questions, as is now required.” 


Rev. J. Kittredge Wheeler referred mainly to the high public esti- 
mation in which the modern life agent is now held, and dwelt upon 
the particular value of endowment life policies for clergymen “or any 
other man.” The minister’s remarks were applauded and proved a 
welcome addition to the cumulative argument in behalf of endow- 
ment insurance. 


Professor George E. Vincent of the University of Chicago inter- 
spersed his remarks with wit and anecdote, but sought to take the 
business to higher levels in view of the inspiration to be drawn from 
the mere fact of the perpetual life accorded to so well managed and 
beneficent an institution as a life insurance office. Professor Vin- 
cent struck a note of vital import when he said that “no great busi- 
ness is successful with those to whom the business is not a great 
ideal. No man without some great ideal can ever succeed.” 


Secretary Mason again showed his usual cleverness in designing 
the form of the programme, and Treasurer Dale took up the col- 
lection with unfailing regularity. Charles B. Soule helped out the 
administration with an original parody on the “Bogie Man,” while 
Mr. Perce interspersed the exercises with some charming songs. 


A popular life insurance man in Chicago produces a testimonial of 
good conduct in the shape of a letter from a widow. The mere fact 
of receiving such a letter is not necessarily proof of good conduct, but 
this particular letter certifies that the late husband died on a Friday 
and that the next day the agent called to make up proofs of death so 
that the company’s check could be received the following week. All 
of which proves that Phelps is right in saying that widows like life 
insurance, and are not usually averse to life insurance men. 


The Union Central Life of Cincinnati has followed the example of 
the Northwestern of Milwaukee in restricting the payment of com- 
missions to agents representing the company exclusively. Manager 
Ferguson is to be commended for being one of those who have the 
courage to set their own house in order before preaching reform to 
others. 


A series of life insurance frauds has been unearthed in Chicago in 
connection with the Knights and Ladies of Security, a fraternal so- 
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ciety selling contracts of indemnity at insufficient prices under the 
guidance of inexperienced people, and hence unusually attractive to 
a large number of bargain chasers. And now the Polish National 
Alliance claim that their members are quite too ardent in marrying 
sickly women to enable them to reap the benefit of the scheme where- 
by a member receives three hundred dollars upon the death of his 
wife. Finally, all the ills of the business will disappear when the 
Potomac Life of West Virginia gets a-going. It has an authorized 
capital of one million, but with true mountain modesty limits the sub- 
scribed capital to one thousand dollars. 

Dr. Pearman’s arrangements for the future have not yet been an- 
nounced, but Associate Manager W. N. Sattley, so well known in 
Chicago, has joined the ranks of the Mutual Life of New York, the 
Chicago staff of the latter company having advised Manager Charles 
H. Ferguson that large results are expected from all of the talented 
producers now located here. A. P. Ballou, F. G. De Golyer and 
F. L. Morrill have recently applied for membership in the Life Un- 
derwriters Association of Chicago. 


BOSTON AND VICINITY. 

For some time there has been not a little feeling of a disturbing 
nature among underwriters of Boston and vicinity, concerning a cer- 
tain policy form which, having a tendency to reduce rates, has had 
the effect of cheapening insurance in a manner which, it seemed, was 
open to some criticism. The controversy, in fact, was over the guar- 
anteed percentage, or coinsurance clause, by which an insurer was 
enabled to secure protection at a very low rate, say at half or one- 
third of the rate, provided he carried full protection or assumed his 
proportionate risk on the amount not covered by the insurance. It 
has not been uncommon for agents to write a part of the full value of 
a risk, also to write a second clause which should apply only in case 
the first clause failed to cover the loss. The chances were, therefore, 
that the first clause would bear the entire loss for the reason that a 
total loss would rarely occur, the second clause standing to cover the 
excess loss only, so that the insurer was able to secure full protection 
under a straight policy at less than the rate. The second clause re- 
ferred to reads as follows: | 

* * * Under this contract, this company shall make good any 
loss the assured may sustain as co-insurer under said policy of in- 
surance in consequence of the guarantee of the assured to maintain 
insurance to the full amount of at least —— per cent of the actual 
cash value of the property insured under the form attached; but in 
no event shall this company be liable for more than the sum hereby 
insured. 

The committee on brokers of the Boston Board of Fire Under- 
writers has had the matter under full consideration, and on the 3d 
inst. issued a circular to the members of the board, declaring that 
the practice above set forth is a violation of the rules. 

The securing of the entire line of insurance on the property of the 
National Tube Company speaks well for the New England factory 
mutuals. 

Superintendent Abbott of the Boston Protective Department has 
returned from his tour of inspection of protective departments in 
Western cities. 

The committee on chemical hazards of the New England Insurance 
Exchange has reported favorably on the use of “blue-flame” kerosene 
stoves. The committee recommends an additional rate of five cents 
per $100 on barns in which automobiles propelled by naphtha or 
gasoline are stored; also that no permits be allowed, giving permis- 
sion to store mcre than five gallons of gasoline in a mercantile build- 
ing without additional charge. 

The report of the Boston Protective Department for September, 
just issued, gives the total fire losses, so far as adjusted, as $34,601, 
of which $7659 was uninsured. Insured loss on buildings, $14,777; 
insured loss on contents, $12,164; total uninsured loss on buildings, 
$55. 

The sympathy of the entire underwriting fraternity goes out to 
Secretary Osborn Howes of the Boston Board of Fire Underwriters, 
in the death of his daughter, aged nineteen years. 

The Berkshire Mutual Fire Insurance Company of Pittsfield is 
seriously considering the precarious nature of farm risks, which kind 
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of business has cost, during the past few years, more than it has 
yielded to the company. ; 

Boston marine underwriters are stirred up over the unusual num- 
ber of disasters during the past year, which, with the constant ten- 
dency toward reduction in rates, does not tend to impart a roseate 
view to this kind of business. If the coming season proves to be a 
repetition of last winter, some radical action will be demanded. 


The great sprinkler equipment just installed in the pork packing 
establishment of John P. Squire & Co., at East Cambridge, under the 
supervision of the factory inspection committee of the New England 
Insurance Exchange and the Underwriters Bureau of New England, 
includes 8000 sprinkler heads supplied by an independent pipe con- 
trolled by outside valves. The plant is most thoroughly protected 
by every known device. Outside the main buildings there are two 
separate boiler plants with fire pumps with a capacity of 2500 gallons 
of water a minute, with an automatically regulated pressure of sev- 
enty-five pounds on hydrants and sprinkler pipes. There are also 
two pumps that are able to supply the yard pipe with salt water at the 
rate of 2500 gallons per minute. 

The annual meeting and election of officers of the Boston Board 
of Fire Underwriters will take place on Tuesday, next week, the 14th 
inst. 


The by-laws of the Insurance Library Association were so amended 
at the meeting, Saturday, that life membership is provided for; where- 
upon the honor of life membership was unanimously conferred upon 
Henry E. Hess. 


George W. Reed, of Reed & Bro., died Saturday morning, the 
4th inst., at his home in the Dorchester district of Boston, aged 
seventy-six years. He was undoubtedly the oldest fire insurance 
agent in Boston. His death was the result of a stroke of paralysis 
several months ago. Mr. Reed was born in Danvers, Mass., and be- 
gan his business career in Boston with Stickney & Poor, spice manu- 
facturers. He became a fire underwriter in 1848, and soon atter the 
insurance firm of Reed & Hastings was formed. In 1865, Mr. Reed’s 
brother, J. Hervey Reed, purchased the interest of Mr. Hastings and 
the firm of Reed & Bro., which name has continued to the present 
time, was formed. The junior partner died in 1881. Three years 
thereafter G. C. Bosson became a partner, and a little later E. M. 
Smith was admitted. Ever since the Springfield Fire and Marine be- 
gan business in 1851, Mr. Reed has been its Boston representative. 
He was very highly respected as a business man. He leaves a widow 
and two sons. The funeral took place Tuesday, in Dorchester. 


Life and Casualty Notes. 

Boston life underwriters are wondering whether the action of the 
Union Central Life, in an endeavor to reform its own business, would 
not be a good thing for other companies to adopt for the prevention 
of rebating, etc. It is understood that the Union Central has deter- 
mined not to accept business from agents unless they are regularly 
authorized, and devote their whole time to the company’s interests; 
nor will it employ an agent of another company who has violated 
his contract in any way. There is certainly plenty of room for re- 
form in Boston. 


There is great, even war-like, competition among Boston agents 
and solicitors over the relative merits of the insurance contracts of 
the different companies; but the critical observer notices the com- 
panies who have the most brickbats thrown at them exemplify the 
adage that the most clubs are found under the trees bearing the 
finest apples. 

The public is largely responsible for rebating and policy twisting, 
particularly the latter, by misrepresenting to the agent of one com- 
pany what the agent of another company has said about him and 
his company. Only recently such a case occurred, and it turned out 
that the third party stated a falsehood, and that the first agent only 
showed up the merits of his own company and did not even mention 
the other agent or his company. In this case the two agents almost 
came to blows before the mattter was explained. 


On Saturday last Charles W. Bond of Waltham, Mass., was ap- 
pointed receiver for the New England Mutual Accident Association 
of Boston, . 
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CORRESPONDENCE. 


— 


SAN FRANCISCO. 


[FRomM OuR OWN CORRESPONDENT.] 

The timely rains have extinguished the destructive forest fires which 
have been raging at Sunta Cruz, Mill Valley, Cisco, Westport and in the 
Santa Barbara mountains, and which have resulted in damage to the 
extent of several hundred thousand dollars. Even San Francisco has been 


_ treated to the novelty of blazing forests, as flames recently consumed 


quite a section of the Sutro Grove, near the Golden Gate park. On account 
of the numerous fires in the San Joaquin Valley many of the companies 
are retiring from the district. The palatial residence of W. J. Dingee at 
Oakland, Cal., has just been totally destroyed; loss, $200,000; insurance, 
$55,000. The risk was written during the rate war, some of the companies 
accepting it at one per cent for five years. 

The coast losses for the nine months to October 1 have been about a half 
million less than for the corresponding period of 1898. 

The Agents Insurance Company, an account of the organization of which 
has appeared in these columns, has done nothing further, and the “street” 
is anxiously awaiting developments, as many of the stockholders are lead- 
ing local agents. 

Compact Manager Parkhurst has telegraphed a denial of the sensational 
story about Butte, Montana, sliding down hill, which appeared recently in 
the daily press, and which caused some uneasiness in underwriting circles. 

J. H. Morrow, late special agent for the Sun Office, has been appointed 
by the Board of Fire Underwriters as manager of District “C,’’ with head- 
quarters at Los Angeles. 

The town of Mohave, Cal., was destroyed on October 10; loss, $60,000. 

Davis & Henry have consolidated with J. B. F. Davis & Son, and have 
resigned the State agency of the Greenwich of New York. 

S. J. Johnson, who has made quite a reputation as California inspector 
for the Continental, has resigned, and J. R. Welbur has been appointed to 
succeed him. 

Managers Lamey of the Western and British America, and Schroeder of 
the Aachen and Munich are expected at the coast shortly. 

Henry C. Appel & Co. have been appointed San Francisco agents of the 
Northern Assurance Corporation, which, in conjunction with the National 
of Hartford and Springfield, now represented by them, will make this firm 
a formidable agency. 

Nothing more has been heard of the Netherlands or of the French 
company whose representatives have been visiting the coast with a view 
toward securing Western connections, and the underwriters are wondering 
whether they intend to establish departments. 

Rumors are rife concerning the advent to California of several large 
foreign fire companies. 

The California Whceelmen’s Protective Union, capital $25,000, has been 
incorporated to insure bicycles against theft, with C. M. Smith as presi- 
dent and J. D. Richards as secretary and treasurer. 

General Agents C. J. Okell of the Employers Liability and S. C. Pardee 
of the Fidelity and Casualty are visiting the Hast. 

W. H. Campbell of Seattle, the Pacific coast agent of the American 
Bonding and Trust Company, has just completed a visit to San Francisco, 
and rumor has it that he intends opening a California office in the near 
future. W. F. H. 

San Francisco, November 2. 





OHIO. 


[FRoM OUR OWN CORRESPONDENT.] 


Superintendent of Insurance Matthews has notified the insurance com- 
panies that it is about time to make their usual contribution of two and 
one-half per cent of their gross income to the treasuries of the various 
counties in which they do business in the State. 

The fight between Union and non-Union companies is waxing rather 
warm in this State just now, and the outcome will be watched with in- 
terest. Some of the methods used in inducing agents to decide in regard 
to which companies they will represent are not of the best, though it 
seems as if they would have rather a hard time in getting the agents to 
make any decision at all in many cases. It is thought that some agents 
will make no change, no matter what inducements are brought to bear 
upon them. 

One of the worst tricks performed by a special agent that has come to 
light for some time is reported from Alpena, Mich., where one visited an 
agency and in some way got hold of the register of the American, and 
after each good risk wrote: ‘‘Put this in the .”’ his company. 
He then wrote a note as follows: ‘Erase these pencil marks before Jones 
comes,” but Jones came before the agent saw the note, and the trick was 
exposed. Copies of this note have been sent out to all the American spe- 
cials, and they are using it as ammunition against the rival company. 

Mrs. Maggie Bretelle has brought suit against the New England Acci- 
dent Association to collect $5000 under a policy held by her husband, 
Horace Bretelle, who was killed accidentally some time ago. 

C. Staley is the newly appointed agent of the Provident Savings Life at 
Columbus. 

Fletcher & Beggs have secured the agency for the Northwestern 
National at Columbus. 

There is now some movement on foot to separate the Columbus agencies 
according to the request of The Union and at the same time do away with 
all the dual agencies in the city. Toward the latter the agents have been 
working for some time, but matters were in such a condition that it 
seemed almost impossible to do so at the time the subject was discussed in 
the meetings of the association, which has a rule forbidding dual agencies. 
There is a tendency in all the changes to take care of the non-Union 
companies, and wherever there is a change made in accordance with the 
request of The Union the agent sees to it that the company goes where it 


- will get its share of the business. 


F. C. McElroy has resigned the second agency of the German of Free- 
port, and the sole agency now goes to Lauterbach & Eilber, who have 
really had the leading agency for years. Mr. McElroy has also dispensed 
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with the Agricultural, and it goes to J. E. Huff, in the Schultz building, 
and N. T. Julian, the State agent, has also taken up his quarters with Mr. 
Huff. The peculiar thing about this transaction is that this agency has 
done away with such companies as these and retains several Ohio mu- 
tuals, which do not attempt to keep up rates in any way. Lauterbach & 
Eilber’s agency will remain as it is, with the exception of the addition of 
the German, notwithstanding the reports to the contrary. They have 
only the National of Hartford, and it is understood it does not care to 
make a change at this time at least. Aside from these changes and one 
or two in the agency of Henry O’Kane, made some time ago, everything is 
quiet in Columbus. 

There is still some little trouble at Cincinnati, but affairs are undoubt- 
edly in a better shape than for some time. William Klappert, the newly 
appointed agent for the London and Lancashire and the English and 
American Underwriters, has been received as a member of the board. 
Myron C. Long is still out, and threatens to sue the board for his deposit 
of $100, and refuses to go any further toward straightening up matters in 
any way. 

Manager A. P. Ross of the Ohio Association of Local Insurance Agents 
has completed the organization of branches at Steubenville, New Phila- 
delphia, and some other points in the State. He is having much success, 
and will without doubt soon have one of the strongest State organizations 
in the country. 

George T. Brown of Dayton has resigned as special agent for the Cale- 
donia for Ohio and Indiana. 

George Brown of Zanesville has sold his agency to Fred Zinsmeister, and 
the companies transferred are the American of Newark, Milwaukee Me- 
chanics, Reliance, Germania, Delaware, and Cincinnati. 

Robert Boyd of Coshocton has purchased James H. Ricketts’ agency. 

Special Agent A. N. Evans of the Equitable Fire and Marine will likely 
take charge of the western half of Indiana in a short time. He is now 
looking after the eastern half, as well as all of Ohio. In the event he 
does this the St. Louis special agent will look after Illinois. 

C. W. Chandler of Xenia has gone into the life insurance business, and 
will represent the Penn Mutual. 

The style of the firm of J. W. Shipley & Son at Piqua has been changed 
to a lg Shipley & Co., W. L. Rankin having been admitted to the part- 
nership. 

The Washington of Cincinnati has made a change in the Columbus 
agency, having taken up the supplies from Burt & Clark and placed them 
with S. S. Sargent, a beard agent. 

S. S. Sargent has been made sole agent for the accident department of 
the A=tna in Columbus, vice J. R. Tingle, who resigned to go with the 
Mutual Life. 

The Central Accident is planning to put a city manager in Columbus, 
to whom all the business of the city will be reported. O. M. C. 

Columbus, November 6. 





OREGON. 


[From OuR OWN CORRESPONDENT.] 


The recent action of the president of one of the large New York com- 
panies, withdrawing from the anti-rebate agreement, provokes a broad 
smile from the insurance fraternity here. It is pretty well known that 
such an agreement has not been in force in this-bailiwick for several 
years. However, this new plan which they are placing in force may re- 
move the evil. We hope so, for it is the bane of the insurance business in 
Portland, as well as other points. Why not have a clearing house like the 
fire insurance companies? We think, however, the only true remedy is to 
get honest, conscientious agents, not the kind who pray long and loud 
Sundays and knife the brethren week days, but one who loves insurance 
business, first, because of the good work it is doing; second, because it 
brings to the worker good financial returns. May be this is too much on 
the millennium order to expect such men to be found in this day and 
generation. 

Life losses in Oregon have not been numerous thus far this year. No 
large claims have been paid by any company. We hear of one man here 
who died insured for $30,000. It is probable that the large policies, be- 
fore being insured, require the very strongest examinations, hence the 
recipients of such are likely to live many years. 

With abundant crops and good prices, money easy, all companies will 
show good gains for this closing year of the nineteenth century. 

It is a noticeable fact that many who have been leaning on assessment 
insurance for the past three or four years are looking for a more stable 
prop with which to bolster up their finances in the declivity of life. 

Several ‘‘fraternals’’ with ponderous names have entered this field 
during the past few months. I send you prospectus of one—the “latest 
and best.’”’ Of course, it has found the ever-ready fish which wants some- 
thing for nothing. A perusal of this leaflet by the editor will reveal the 
fact that this concern has ‘‘bit off more than it can chaw.’”’ But what 
matters it, “it is a good thing” as long as it lasts. Even if wanting when 
most wanted, viz.: in cld age or death. 

Errors in the methods of handling the reports of insurance companies, 
by State authorities, often leads to gross injustice being done those filing 
them. Your own State of New York has worked injury to a certain 
Hartford and California company. While we are willing to concede that 
‘‘the report of the Insurance Commissioner of New York’ is by far the 
most complete of all, yet we regret that one so able should fall into: such 
an error, as manifested therein, relating to the above life companies. The 
ratio of expense is all charged to the life department, notwithstanding the 
fact that both do an accident business, and such ‘‘total miscellaneous ex- 
penses”’ included in these two department reports. We trust that the 
department will deal justly with these companies; they are worthy and 
well qualified. 

Dame rumor has it that there will be several changes among the man- 
agement of at least two large foreign companies. Personal prejudice 
ought not to allow an agent to cancel business on his books, yet we know 
of one narrow-minded ‘‘special’’ who for personal reasons has done this. 
Of course, his ‘“‘superior’’ does not know the real cause. 

Fire losses are small and far between. Fire companies doing business 


here are waxing fat over their good fortune, and we congratulate them. 
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It is good insurance that protects and surely they are protected. At this 
season of the year, when we are all trying to make a good showing, what 
beats it if one does ‘‘shade the rate on the side.’’ The clearing house 
knows it not, and we must make a good showing. Speaking of getting 
the other fellow’s business, I have often wondered how agents get hold 
of the list of expirations and rates. 

We like your paper, can’t keep house without it. Your smiling agent 
was here recently. Some way, we know not how, he mesmerizes us and 
gets our money in spite of us, still we bear you no ill will. 

Second Vice-President Higgins of the Pacific Mutual was here a short 
That company seems to have made a ten-strike when they 
secured his services, judging by the showing. Aside from Mr. Higgins, 
no official representing life companies has been in our bailiwick for some 
time. Oregon is in the United States, however, same as the Sandwich 
Islands, Guam and Philippines, and we want you Eastern people te keep 
it in mind. “SIERRA.” 

Portland, Ore., November 1. 





COMMUNICATIONS. 


Bait and Re-bait. 
{To THE EDITOR OF THE SPECTATOR.] 

It would be rather perfunctory in the writer to recite the history of re- 
bating in detail, as well as the rise and fall of the numerous attempts to 
suppress it; first among the agency organizations, then by legislative 
enactments with their provisions and penalties, and lastly by the com- 
panies themselves. For the purpose of this letter, therefore, it will be 
sufficient to say that it appears to have been begun in the general agencies, 
when they began to anticipate their renewals and gave their solicitors 
more than their own contract commissions on new business. This was 
the first ‘‘bait.” For awhile the contest was largely confined to the 
general agents who vied with each other in giving the largest number of © 
renewals away. It was carried in many cases to a reckless extent and 
eventually had to be abandoned. It might be unfair to say that this 
course was inspired by the companies they represented, but I think I am 
not stepping beyond the truth in saying that it was done with their full 


knowledge and acquiescence. 

The evil was now well started, however. It was only one step from 
bait to re-bait—which latter I think is the proper appellation, in its prac- 
tical use as a business getter. That it gave a great stimulus to the 
business is unquestioned, and if it could have been held within proper 
bounds no great harm would have been done, either to the companies or 
their agents, but it is a lamentable fact that the former either did not or 
would not see the disastrous results to follow. The race for supremacy 
was on. The overweening desire to lead all others was*communicated to 
the agencies in demards for larger business, and from them to their 
solicitors: ‘‘We did well last year, but we must do better this year.” 
Every year the race was faster—the fight hotter. Extra inducements fol- 
lowed as a matter of course. How natural when the solicitor found 
ready to hand a commission double the amount he formerly received that 
he should use a part of it as a “bait’’ to secure the amount of business 
expected of him. For years past the companies have looked complacently 
on while the battle raged on the plains below, while the agents, sad to re- 
late, have gone on from bad to worse in their heedless attempts to keep 
their place in the ranks, even though they mortgaged the entire first 
premium to do so. What fcols we were. And yet we were the first to 
discover the mistake and took the first step to eradicate the evil. That 
our efforts were fruitless should have been expected, as the course we had 
been following bred suspicion. We could not trust each other. Legisla- 
tive enactments followed, with similar results, and largely for the same 
reason, though another potent factor operated which I need not men- 
tion—it being too paient to every agent’s mind. Only one course was 
left, one way of escape, and that was an appeal to the companies. Year 
by year the ‘“‘Cry from Macedonia went up,’’ until at last we prevailed. 
They graciously offered their joint services and entered into a solemn 
compact with each other to stamp out the evil by prescribing heavy pen- 
alties if we were ever caught at it again. Oh! the guileless, incorruptible 





companies. We believed them, however, and all over the field the cry 
went up: ‘‘Now it must stop, for the companies have said so.’”’ Did it? 
Verily, no. Rebating went on just as before, and in some instances more 


notoriously than ever. It was ‘‘the same old hell, Johnnie,’’ as Mr. Alex- 
ander once remarked to a corps of his agents, in one of those felicitous 
after-dinner speeches he is wont to make. The compact is broken, and 
for one I am glad of it. It served no good purpose, and many are willing 
to believe it never was intended to be more than ‘‘a sop to Cerberus,’’ in 
other words, to calm the clamor of the agents. Now the doors are opened 
wider than ever, and, according to Mr. Kingsley, we are to go on a regular 
spree until January 1, 1900, and then we are going to swear off for ever and 
ever. Fall in, Mr. Kingsley, you have been a little too good for some 
time, and have had a score of poor, luckless agents punished and let 
hundreds of worse sinners go unwhipt. And you men of the great North- 
western, who won’t “even look that way,’ and have been trying to keep 
so straight that you leant backwards, come, too. Come one, come all; 
its only from now until Christmas, and many of you haven’t had much 
fun since you joined. Now’s your chance. What a frolic! What mat- 
ters if business don’t cover your shortage? What matters if Christmas 
stockings are not filled and that fine turkey you ordered was sent by 
mistake (?) to somebody else? The “free lunch’ if we have a nickel 
for beer will taste better than ever; won’t it? I say now, as I have often 
said: We are the brightest, blamdest set of fools on earth, or will be until 
the 1st of January. God bless the man who invented the ist of January. 
Seems to me I’ve read about him somewhere, and about his weeping for 
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more “bait.” I may be mistaken, however; maybe it was something else 
he was cryiug for. 

But, to return to that millennial day. On the ist day of January, 1900, 
Mr. Alexander assumes command. His corps commanders and captains 
have been summoned in council, and by a popularly known remedy of 
“benevolent assimilation’’ they have been “pacified.’’ Before mounting 
the saddle he cordially invites the neighborhood clans to join him in a 
righteous crusade agaiust the rebater. It seems as if we were going to 
have a piece of hard sledding if we don’t surrender. Humiliating, isn’t it- 
too? We have been gcod soldiers; our courage and strategy have often 
been complmented; many of us have been promoted on the field of battle, 
and now think of it! The sword we wielded so valiantly is to be broken. 
The insignia of our rank is never—no, never—to be worn again, and we 
are to be reduced to the ranks on half pay. And, for what? For learning 
our lessons too well? Looks very much like it, doesn’t it? But Mr. 
Alexander throws in a suggestion of comfort if we will be good. The 
prize is set before us, but it is in the dim, uncertain future. Analyzed, it 
is shorn of any claim to originality, being simply a return to the old meth- 
ods. But this old machine was worn out many years ago and relegated 
to the garret as unfit for further use, therefore it is hoped that he will 
not attempt to patent it; but if resurrected and made to do duty again, 
what is to prevent it being put to the same uses? Will it be less difficult 
now than in former years? Yea, verily it will be more difficult, and one 
need not go far to find the reasons. The plan, however, strongly safe- 
guarded and equitably adjusted, would probably answer in lieu of some- 
thing better, if all the other companies would concur. Will they do so? 
If they do not, what then? A little story will best illustrate the point. 
Some years ago some enterprising gentlemen secured a beautiful site for 
a cemetery, which was duly inclosed and laid out. A handsome gateway 
adorned the entrance, and above it an arch, upon which was to be in- 
scribed an appropriate motto. The owners met at the gateway to decide 
on one, but it seems they could not agree. Finally they appealed to an 
Irishman standing by, whom they had employed as a grave-digger, to 
suggest something. Scratching his head a moment, he said: ‘‘Gentlemen, 
I think the most appropriate imblim would be this. ‘I’ve coom to stay.’ ”’ 
Rebate says, ‘‘I have come to stay,” and stay it will until its usefulness as 
a business getter is unnecessary. How may this be done? That’s the 
question on every lip. But can it be done? Most assuredly, so I think. 
Many ways have been suggested by men of long experience and ability, 
as well as by others as ‘‘sure cures,’”’ but, in my humble opinion, they all 
fall short of the mark. I may not be able to hit the ‘‘bull’s eye’ with 
mine, but as you have so kindly from time to time opened your columns 
to my humble efforts, I shall be glad to furnish it in a later communica- 
tion. SOLICITOR. 


Baltimore, November 4. 





The Suicide Clause in Missouri. 
[To THE EDITOR OF THE SPECTATOR.] 

In your issue of the 26th ult. you note a decision of the United States 
Court of Appeals at St. Louis, to the effect that “insurance companies or 
organizations cannot withhold payment of policies in cases where the in- 
sured commits suicide, unless it can be shown that the individual con- 
templated suicide at the time the policy was taken.” A similar item has 
been going the rounds of the daily press, and is usually interpreted as 
establishing a general rule or principle of law on that subject. The fact 
is, however, that the decision was based upon a statute of the State of 
Missouri establishing that rule for that State, so that the principle might 
not, and probably would not, be held to be the law in other jurisdictions 
where such a statute did not exist. Lucius McADAM. 

Hartford, Conn., November 1. 














INDUSTRIAL INSURANCE. 


[Our readers will oblige by sending us suggestions, items of news, etc., such 
as appointments of superintendents and assistant superintendents, or anything 
of interest in connection with industrial insurance.] 

—W. A. Reed has been appointed superintendent of the Prudential’s 
Green Bay (Wis.) district. He was formerly assistant for the company at 
DePere. 

—Edward Josephs, formerly an agent in the Prudential’s district at 
Chester, Pa., has been promoted to an assistant superintendency in the 
same district. 

—Members of the Illinois State Superintendents Association of the 
Prudential expect to have Secretary Forrest C. Dryden present at their 
next meeting, which will be held in Chicago on November 20. 

—Harry Davis, who has had charge of the Metropolitan’s district at 
Harrisburg, Pa., for several years, has been transferred to the company’s 
Philadelphia office. He will be succeeded by Mr. Egan of Lincoln, Neb. 

—James Reid, superintendent of the Prudential Life at Milwaukee, 
ranks No. 1 on the list for industrial increase this year, as usual, and 
No. 12 for combined ordinary and industrial. His son, Assistant G. D. 
Reid, leads all assistants in the ordinary branch, and another of his 
assistants, J. Casey, leads in the industrial branch. Agent A. Leidiger of 
the same office ranks No. 10 in the ordinary branch for the whole field, 
with a good chance of getting to first place by January 1. This is alto- 
gether a model office of the Prudential Life Insurance Company. 


—Vice-President Leslie D. Ward of the Prudential, speaking of the re- 
sults accomplished by the staff during the special ordinary week of Octo- 
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ber 16, calls it ‘‘a new and brilliant triumph.” And such, indeed, it was, 
for during the space of a single week nearly nine million dollars of new 
ordinary business was written. Four years ago the Prudential had a 
special ordinary week, which produced over seven millions of business, 
but that magnificent record is now completely eclipsed. When it is con- 
sidered that the Prudential confines its operations solely to the healthy 
sections of the United States, and writes no foreign business, either in 
Canada or abroad, the magnitude of this week’s work is still further en- 
hanced. It shows clearly, too, that men writing industrial insurance can 
also be first-class ordinary producers. The results of the efforts put 
forth during this special week will long be felt, for it was intended as the 
opening gun of an active campaign for the closing months of the year. 
Those who participated in it will strive to excel their records before De- 
cember 31, while those who failed to secure an ordinary application feel 
that they have a stain to wipe out ere the dawn of 1900. 





NEWS OF THE WEEK. 


Liability Insurance Has Another Recruit. 

On Thursday of last week Superintendent Lou Payn of New York granted 
permission to the Ocean Accident and Guarantee Corporation of London 
to write liability insurance in addition to credit insurance. The company 
has made an additional deposit of $250,000, in order to transact this line, 
and, as it has had a wide experience on the other side in this branch, it 
does not go into it blindly. Richard J. Paull, secretary and general 
manager of the Ocean, is now in the United States, and, while leaving the 
executive management of the United States branch to Manager Oscar 
Ising, will soon appoint a liability underwriter to have special charge of 
that branch. The Ocean has earned for itself an honored name during its 
career in this country, and will doubtless maintain its reputation in the 
new field. 





The Duty of the Local Agent. 
PRESIDENT C. H. WOODWORTH of the National Association of Local Fire 
Insurance Agents has issued the following timely circular to local agents 
throughout the country: 


Our livelihood as individuals, and the local agency business as a whole, 
never have been in greater peril from adverse legislation and rate wars 
than they are to-day. Either of these forces is able to destroy our busi- 
ness and to make possible an “insurance trust’? which will have no use 
for local agents and will be out of the reach of legislatures. If we would 
prevent this dire consummation we must harmonize and organize, securing 
and retaining the confidence of the people, the support of the press, the 
ear of the legislators and the respect of the companies. 

Neither adverse legislation nor rate wars benefit propertyowners or any- 
one engaged in the fire insurance business. Any company or agent may 
incite a rate war, but no agent or company is great enough to reap any 
permanent advantage from it. Each rate war destroys the business of the 
locality for years and menaces the whole agency system. No possible in- 
crease in present income is sufficient to warrant action on the part of a 
local agent that will offer an excuse for inaugurating a rate war. A small 
spark may fire the train that will destroy our business. 

We cannot be too careful in avoiding action that will irritate, antagon- 
ize or demoralize, and we cannot be too active in strengthening the asso- 
ciations of local agents. Nothing will so conserve the equitable in- 
terests of the people and companies as such organizations. This fact is 
proclaimed by the insurance press and understood by the managers, and 
that agent is blind to his own interest and that of his companies who does 
not vigorously support by word and action agents’ organizations. 





Western Union Affairs. 
ANOTHER company—the Lafayette of New York—has made application for 
admission to The Union. The following circular has been issued by the 
Home to its agents in the territory of the Western Union: 

There seems to be on the part of some agents a misunderstanding as to 
the action taken by The Union at Niagara Falls in regard to commission, 
and we are advised that some managers are urging the increased commis- 
sion as a step toward separation between non-Union and Union com- 
panies. In order that our own position in the matter may be clearly un- 
derstood we advise you that we are not desirous of any change in our 
agencies. As a rule, cur agents who also represent non-Union companies 
have treated us with fairness, and, except in very few cases, we have 
seen no reason to complain. Our preference would be that our agents 
should continue to represent us on the fifteen per cent commission basis 
without disturbing their relations with any other companies. If, how- 
ever, any of them desire to avail themselves of the graded commission, 
which, by the resolutions of The Union, we are at liberty to pay, it will 
be necessary that they shall resign all non-Union companies, that having 
been made a condition precedent to the allowance of such commission. 
You will please, therefore, regard yourselves as absolutely at liberty to 
choose for yourselves whether you will go on as heretofore receiving 
fifteen per cent commission, or whether you will represent in your offices 
Union companies exclusively, in which case we shall be prepared to pay 
the graded commission which was authorized by The Union. 

Union and non-Union companies are being charged graded commissions 


by some agents, irrespective of whether they have abided by the rules or 
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not. Union managers are watching monthly accounts very closely, and all 
accounts where graded commissions are charged without compliance to 
the rules will be returned for correction. One non-Union office, which had 
not authorized any change in commission, received the following calm 
announcement from one agent: ‘I have decided to charge you with a 
flat commission of twenty per cent upon all business, instead of accepting 
graded commissions.’ It is reported that non-Union specials are pre- 
paring a trap for Union companies in Ohio. The plan is to have certain 
local agents write inquiries to The Union companies and turn the answers 
over to the Attorney-General to use in prosecuting the companies. 

The Northwestern National has opened rates at Wausau, Wis., on 
account of an agent resigning to obtain graded commissions, and hus been 
the only company so far to meet the cut of the Continental at Topeka. 
The Indiana Trust Company has resigned the Indianapolis agency of the 
Boston, and now has only Union companies in its office. As yet the Boston 
has not obtained a representative, but expects soon to be taken by an 
agency that has but one Union company. Managers realize the unques- 
tioned demoralization which will result if the movement is defeated, and 
without doubt disruption of the organization would follow. Members say 
that the scheme is proving a success despite the assertions of non-Union 
companies. The executive committee of the Kentucky Association of Local 
Fire Insurance Agents will hold a meeting soon to consider the situation 
in that State and be in a position to advise agents how to act in case of 
threatened disruption. Latest accounts from Union managers state that 
not nearly as many agents have sent in accounts marked for graded com- 
missions without abiding by the rules as was at first anticipated. They 
are much cheered by the results so far, and expect that many more agents 
will soon agree with the separation plan. 





American Life Companies in Prussia. 


A CABLE dispatch from Berlin says: 

The readmission of the New York Life Insurance Company to do business 
in Prussia is much commented on. The Cologne Gazette says: ‘‘We pre- 
sume the State of New York will now restore to the Prussian companies 
the right to do business there. We also hope that the conciliatory spirit 
we have shown will lead to a speedy and successful termination of the 
negotiations for a commercial treaty.’”’” The National Zeitung and Tage- 
blatt make similar comment. 

There is some doubt expressed as to the success of the applications of 
the Prussian fire companies to do business in New York State, as it is 
understood that the applications of the Mutual Life and Equitable to 
operate in Prussia are still pending. When the German High Commis- 
sioners were here last summer the Mutual Life office was visited and its 
books inspected, but not those of the Equitable. The latter company has 
officially stated that it proposes to manage its business from New York and 
not from Berlin, from which the natural inference is drawn that it does 
not care to renew relations with Prussia. 





Cut Rate Fire Insurance. 
THe fire insurance rate war in the West vromises to be an extremely 
lively one, as the companies inaugurating it have gone very nearly to the 
bottom at the very start. The following advertisement appeared in The 
Topeka Journal, Saturday, October 28: 


Save Money! Cut-Rate Fire Insurance. 

The Continental Fire Insurance Company of New York, having been 
attacked by a combination of insurance companies, has decided as a war 
measure, and in retaliation, to cut fire insurance rates in the city of 
Topeka, Kan. Desirable dwelling risks accepted at $1 per thousand per 
annum. Desirable store buildings of ordinary size at from $1.50 to $2.50 
per thousand per annum. Special low rates on other property. 

. The Continental is one of the strongest companies in the country; has 
paid over $41,000,000 tor losses, and has over $9,000,000 cash assets. It 
issues safety-fund policies. 

No policies issued will be canceled because of rates being restored. It 
will pay you to see us about your insurance at once. It is likely that you 
can have your present policy canceled, secure a new one that will cost 
you nothing, and get some money back. 

What it means—a tremendous cut! The average person can scarcely 
comprehend the enormous reduction in rates and the immense saving to 
the insured. In figures it is as follows: Dwellings, per thousand, one 
year—our rate $1, trust rate $4; dwellings, per thousand, three years—our 
rate $2, trust rate $8; dwellings, per thousand, five years—our rate $3, 
trust rate $12; merchants’ stocks, per thousand, one year—our rate $1.50 
to $2.50, trust rate $10 to $15; brick business buildings, per thousand, one 
year—our rate $1.50 to $2.50, trust rate $10 to $15. For instance, the old 
rate on The State Journal building is $10 per $1000; the new rate of the 
Continental is $1.50 per $1000. Bring in your policy. Call on, or tele- 
phone Frank S. Thomas, agent. 





The Rock of Gibraltar. 
So familiar and so popular has become the Prudential Insurance Com- 
pany’s utilization of the Rock of Gibraltar in its advertisements as a 
means of measuring the company’s strength that the company, believing 
there is a widespread desire to learn more about Gibraltar than is gen- 
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erally known, has just issued a booklet giving a history of the famous 
fortress. 

It tells us that for more than one thousand years before England seized 
the rock from Spain, this famous landmark passed through innumerable 
fierce and bloody struggles, being successively won and lost by Saracens, 
Moors and Castilians. There is a thrilling account of the great siege of 
the rock from 1779 to 1783, when the combined armies and navies of 
France and Spain attempted to regain possession of the fortress from 
England. Twice the English garrison was reduced to the verge of starva- 
tion, and there is probably no story in history to which can be paralleled 
the moral and physical courage, extraordinary human endurance and 
wonderful tenacity of purpose exhibited by the British in defending the 
rock. 

Handsome half-tone pictures of both the interior and exterior of the 
rock are shown in the booklet, and many facts of interest are told regard- 
ing the great ‘‘hit’’ made by the Prudential in using the Rock of Gibraltar 
in its advertisements. Copies of this booklet will be sent to anyone writ- 
ing to the company at the home office in Newark, N. J. It is certainly 
worth preserving as a souvenir of two fortresses of strength, viz.: Gibral- 
tar and the Prudential Insurance Company of America. 








MERE MENTION 


Life Insurance Notes. 

—The Citizens Life Insurance Company of Detroit has been incorporated. 

—Hartford Life has been licensed in twenty-five States upon the legal reserve 
plan. 

—The Knights and Ladies of Honor of Indianapolis has been admitted to 
Texas. 

—During the months of August and September the Union Central Life paid 
for death claims $125,129. 

—M. C. O’Neill has resigned as superintendent of agents for the Atlantic 
Mutual Life of Greenfield, Mass. 

—O’Meara Bros. of Salt Lake City have been appointed State agents for Utah 
for the Travelers Insurance Company. 

—The Northwestern Mutual Life up to November 1 was ahead 2f its business 
record of last year for the same time, by $4,000,000. 

—One hundred shares of American Surety stock were sold at auction last. week 
at 210, and four shares of Manhattan Life went at 380. 

—The Old Line Bankers Life of Lincoln, Neb., wrote the largest amcunt of 
business last month of any October in its existence. 

—Stetson Leach of New York has been appointed general agent of the North- 
western Mutual Life at Pittsburg, succeeding the late H. C. Ayers. 

—B. T. Way has been appointed general agent of the Northwestern Mutual 
Life at Manchester, N. H., succeeding John J. Dillon, who died last April. 

—John J. Fitzgerald, secretary of the National Benevolent League of Chicago, 
has petitioned for the appointment of a receiver, owing to internal dissensions. 

—The Security Trust and Life has appointed Edward N. Johnson general agent 
for Philadelphia and vicinity. He was formerly connected with the Mutual Life. 

—Harry Hutchins has been appointed manager of the National Life of Ver- 
mont for Southwestern Ohio. He was formerly with the Provident Life and 
Trust. A 

—The misunderstanding between the American Credit Indemnity and the 
Pennsylvania Department has been cleared up in a manner satisfactory te both 
parties. 

—A general agency for an old line life insurance company in a Northwestern 
State is open, as advertised in another column. Experienced men should look 
into this. 

—We are indebted to The Insurance Press for bound volumes of the paper 
covering from the first issue in 1895 to the close of 1898. They contain a large 
amount of valuable matter. 

—The Massachusetts Mutual Life has appointed Frederick W. Smallman State 
agent for Virginia, with headquarters at Richmond. He succeeds Andrew Glover, 
who resigned owing to ill health. 

—The New York Life has abolished the position of agency director at its 
Cleveland office and made J. S. Mathias manager; R. W. Taylor, Jr., agency 
instructor, and J. B. Stowe, cashier. 

—Suit has been brought in the Superior Court at Indianapolis against the Old 
Wayne Mutual Life by Mary Ebersold, who seeks to recover a judgment of 
$4000. She also asks that a receiver be appointed. 

—George Hurlbut Ripley died at San Francisco on Thursday last of a stroke 
of paralysis, at the age of fifty-two. He was at one time president of the Home 
Life of New York, succeeding his father, the late George C. Ripley. 

—The Northwestern Mutual Relief Association of Madison, Wis., has changed 
its name to the Northwestern National Life Insurance Company, and will qualify 
under the stipulated premium law of Wisconsin. Secretary F. J. Barber, who 
assumed charge in February, 1898, has succeeded in increasing the company’s 
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business substantially, and the present year has been a propitious period for it 
in all respects. The Northwestern National Life is operating now in Wisconsin, 
Minnesota and Michigan. 

—The Fidelity Mutual Life has removed the lien provision from its policies. 
It is understood that this change, which went into effect on November 1, will 
obviate the objections made by the Insurance Departments of New York and 
Connecticut. 


—The Security Mutual Life of Binghamton is making a strong push for busi- 
ness on the strength of its deposit of reserves with the New York Insurance De- 
partment. Each registered policy bears a certificate of the Department signed by 
the Superintendent. 

—James Quirk was recently elected treasurer of the Northwestern Life Asso- 
ciation of Minneapolis, thereby materially strengthening the hands of President 
J. F. Force. The association has just passed the million-dollar mark in pay- 
ments to beneficiaries. 


—John J. Donahue of Keene, N. H., has been appointed superintendent of 
agencies for New Hampshire for the Mutual Life of New York. He has for the 
past eight years been in the employ of Cheney & Cheney, the company’s general 
agents in that territory. 

—The Canadian Government will insure the lives of the soldiers it sends to 
fight the Boers. Arrangements have been made with the Standard Life of Ed- 
inburgh for $1,000,000 of insurance, covering $1000 on each of 1000 lives, without 
regard to the cause of death. 

—The Minnesota license of the City Trust and Safe Deposit Company of Phila- 
delphia has been revoked by Superintendent O’Shaughnessy, owing to the fact 
that the company has not paid a judgment for $7565 which had been secured 
against it by King & Steele of Duluth. 


—On October 23 Hillis #&. Hackedorn resigned as director and treasurer of the 
Meridian Life and Trust of Indianapolis. Arthur Baxter, secretary of the Key- 
less Lock Company, was elected a director, and Orlando B. Iles, formerly 
Deputy Attorney-General, was elected treasurer. 

—The New York Supreme Court is considering the advisability of changing the 
standard of mortality and interest by which dower rights, life estates, etc., are 
valued, and Judge D. Cady Herrick has asked Insurance Superintendent Payn 
to recommend such table as is best adapted to the purpose. 


—A. J. Colman and Selden J. Conkling will open an office at Cooperstown, 
N. Y., on January 1, where they will represent the Travelers Insurance Com- 
pany as district agents, covering the counties of Otsego, Schoharie, Delaware and 
a part of Herkimer. The firm name will be Colman & Conkling. 


—R. H. Baker & Co. of Austin, Texas, general agents of the Equitable Life 
for the Lone Star State, are among the best producers the society has. For 
August this agency stood at the head of the list as to new business paid for, and 
for the eight months ending with September 1 held fourth position. 


—D. E. Murphy’s Wisconsin and Northern Michigan agency of the Northwest- 
ern Mutual Life continues its production of ten per cent of the company’s entire 
business, as in the past. This is more than double the amount written by any 
other company in the same field, and last year amounted to $7,776,000. 


—The Knights and Ladies of Security of Topeka, Kan., has a fight on its 
hands. Some members of the order have issued a circular making charges 
against the officers and calling a meeting for November 14, at Kansas City, to dis- 
cuss the matter. The officers deny the charges and threaten criminal prosecu- 
tion for libel. 

—The Triple Link Life of Chicago has recently been admitted to the States of 
Indiana and Iowa, having lately secured several experienced agents, and is 
looking, for more. The company has a good record, being a clean, painstaking, 
up-to-date growing concern. It deposits with the Insurance Department all re- 
serves on its policies. 

—An interesting volume just received is the “proceedings at the convention to 
commemorate the fortieth anniversary of the Equitable Life Assurance So- 
ciety,” held at New York July 24-26 last. The papers and addresses at the con- 
vention, the speeches at the banquet are all given in full, not forgetting the fun 
on the day of the excursion. 

—Under date of October 24, Receiver A. J. Edwards of the Equitable Mutual 
Life Association of Waterloo, Iowa, says that no proposition for transfer of 
members has been received nor can definite information be given as to the 
condition of the association. It is known, however, that its liabilities are large 
and its available assets small. 

—The Northwestern Life Association of Minneapolis reports its usual degree 
of growth and prosperity. It has recently made entry into the State of Wash- 
ington, where it is obtaining gratifying results. The agency department shows 
many new accessions to its ranks, and an issuance of almost one million more 
business than at the same time last year is reported. 

—A recent ruling of the Indiana Department, which will affect a number of 
companies, holds that companies or societies doing business under the assess- 
ment laws of the State and issuing certificates providing for accident, sickness 
or disability benefits, cannot provide for the payment of any sum as a natural 
death benefit, except the members pass a medical examination, 


—Superintendent W. S. Matthews of Ohio in sending his report of the recent 
examination of the Union Central Life to President Pattison, says: ‘“This recent 
examination has been most thorough and complete, embracing not only an ex- 
amination into every dollar of loan security held by the company, its policy valu- 
ation and obligations, but also as to every item of income and disbursement, and 
into the system of management, and I take pleasure in congratulating the man- 
agement, as well as the policyholders, on the splendid showing exhibited by this 
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report. The general business of the company is conducted on progressive, yet 
economical and intelligent lines. Its investments are wisely and safely made, 
and its obligations to its policyholders faithfully carried out. Any life insurance 
company conducted upon these principles possesses all the elements of strength 
and safety, and can always be trusted.” 

—The Grand Fraternity of Philadelphia, Pa., will begin active work in Con- 
necticut this month, under the supervision of Capt. C. W. Allen, with head- 
quarters at New Haven. A. P. Neal is now working at Atlanta, Ga., together 
with several subordinate organizers whom he has appointed. The business done 
by this organization has been larger this year than in any year since its insti- 
tution. 

—J. B. Moore & Co., well-known Southern insurance men, compliment Tur 
Spectator as follows: ‘We confine our subscription to insurance papers to THE 
SPECTATOR only, as we have regarded it for years as the newsiest and brightest 
of insurance papers, and dropped the many years ago, about the 
time Tue Spectator started, as monthly news is not enough for progressive in- 
surance men.” 

—A company to be known as the Continental Life Insurance Company has 
recently been chartered by the Ontario Government. The company has a capital 
of $1,000,000, and will be located in Toronto. The promoters are Hon. John 
Dryden (president), Emerson Coatsworth, Dr. H. W. Aikens, R. S. Williams, 
Henry Sergill, M. P., A. F. McLaren, Capt. J. W. Scott, Angus McKay, M. P., 
John B. Reid and G. T. Somers. 

—The Meridian Life and Trust Company advises us that the recent suit brought 
by Mr. Williams was in connection with the old assessment company of that 
name, the present company never having issued any form of special contract. 
A settlement of the case was practically agreed to before the case was passed 
upon by Judge Carter, and the amount paid was less than the amount claimed, 
while each paid one-half the court costs. 

—The Holmes Mercantile Agency of New York received the following letter 
a short time ago from one of its corresponding attorneys: “I shall be pleased 
to continue to act as your correspondent for this county, as yours is the only 
plan to get reliable and prompt information. The overburdened ass, the county 
lawyer, has at last kicked, and for the future the ‘mercantile agency’ can only 
succeed by doing like the rest of the world, ‘pay as you go,’ as you have always 
done with me.” 


Fire Insurance Notes 


—Traders of New York has appointed A. H. Murphy special agent for New 
Jersey. 

—Liverpool and London and Globe has appointed Nathan Klee agent in 
Chicago. 

—Germania of New York retains John G. Rolker as sole representative in 
Baltimore. 

—Pelican of New York has entered Maryland and appointed Birckhead & Son 
agents for Baltimore. 

—Arthur O’Leary of Providence, R. I., has been appointed agent of the Minne- 
apolis Fire and Marine. 

—Continental of New York has elected F. P. Olcott, president of the Central 
Trust Company, a director. 

—National of Hartford has appointed A. Stinson of St. Paul special agent in 
Iowa, with headquarters in Davenport. 

—Spring Garden has discontinued its mountain department at Denver, and 
called Manager Oreher to the home office. 

—Imperial has appointed William Kelday, special agent in Kentucky, Tennessee 
and Mississippi to succeed F. M. Nelson. 

—At auction in New York last week sixty shares of Hamilton Fire stock were 
sold at 119, and twelve shares of Citizens, at 122. 

—Thomas Peters of Atlanta, Southern general agent of the Greenwich, has 
made application for membership to The Union. 

—Buffalo Fire Office has been incorporated, with a capital of $15,000. The 
directors are Caroline F. Cook, De Forest Churchill and Charles B. Cook. 


—Receiver Wyman of the defunct Nebraska Fire has obtained a final judgment, 
which will enable him to pay a twenty-five per cent dividend on allowed claims. 


—Germania of New Orleans has withdrawn from Texas. It is supposed the 
anti-trust law, which goes into effect at the beginning of next year, led to this 
action. 

—Amsterdam Fire of Montgomery County, New York, has announced its in- 
tention to extend its business to Fulton, Herkimer, Saratoga and Rensselaer 
counties, 

—Balance sheet of the Aachen and Munich for the year ending December 31, 
1898, shows assets of $6,913,605; premiums received, $3,911,145, and losses paid, 
$1,418,035. 

—William H. Bagley, assistant general agent for the Pacific coast of the North 
British and Mercantile, died last Sunday, after undergoing an operation for 
appendicitis. 

—Dr. J. C. Moore, formerly president of the Peoples Fire of Manchester, N. H., 
has been pardoned from State’s prison at the solicitations of his friends, by 
Governor Rollins. 


—Even those managers connected with the South-Eastern Tariff Association 
most in favor of the plan of admitting mutual dividend paying fire insurance 
companies in North Carolina into board agencies realize that a great mistake 
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was made, as these companies are receiving the most desirable risks in dwell- 
ings and other preferred classes, and leaving the more hazardous risks to the 
stock companies. 

—A deposit of only $5000, in place of $25,000, is now required of foreign com- 
panies of other States and countries to do business in Georgia, the law having 
just been amended. 
its second dividend of 
It is generally believed that 


-—-Planters and Merchants of Mobile has declared 
eighteen per cent on its capital stock in liquidation. 
par will finally be realized. 

—Cincinnati Underwriters Association has taken all matter pertaining to com- 
petition from its constitution and by-laws. The executive committee will have 
entire control of relief matters in the future. 


—Policyholders of the defunct Merchants Mutual Fire of Marshall, Mich., 
have had an assessment amounting to $15,925 levied against them. The company 
was retired in 1897 by Commissioner Campbell. 


—Lancashire has appointed D. W. Andrews special agent for Missouri and 
Kansas, with headquarters at St. Louis. He was formerly special agent of the 
Sun of London for Missouri, Kansas, Iowa and Nebraska. 


—Greater New York Fire Protective Company has opened an office at 30 Pine 
street. Hugh Bonner, ex-chief of the New York Fire Department, is president, 
and Charles A. Blauvelt has charge of the office as manager. 


—American Central of St. Louis, Buffalo Commercial, ‘Buffalo German, Citi- 
zens of Pittsburg, New Hampshire and Mechanics of Philadelphia have paid 
fines of $1000 each to the clerk of the Missouri Supreme Court. 


—Auditor Hart of Indiana has decided to use the blanks adopted by the 
National Convention of Insurance Commissioners in 1897, in place of the short 
form of annual statements formerly required by the Department. 


—Michigan Field Club, composed of field men in the State, and the sucessor 
of the Michigan Association of Fire Underwriters, has decided to disband, on 
account of threats said to have been made by the Attorney-General. 


—Comptroller of the Treasury has decided that in case an appropriation is 
available the disbursing agent of the United States to the Paris Exposition is 
authorized to place insurance on the buildings erected by the government. 


—Western of Toronto has been ordered to pay $80 on a verbal contract of in- 
surance. The agent promised to renew a policy to Elbert McAlpin of In- 
dianapolis, but failed to do so, and the court found the company bound to pay. 


—Eagle of New York, Reliance of Philadelphia, American of New York, and 
Greenwich of New York, have paid their fines of $1000 to the clerk of the Mis- 
souri Supreme Court. These companies make eleven that have paid out of the 
twenty fined. 

—Louisville Board of Fire Undewriters has voted for single agencies and 
twenty per cent commission. The board is opposed to any increase of commis- 
sion, on the ground that the business cannot stand any greater expense at the 
prevailing rates. 

—Indiana Underwriters, composed of the Vernon Insurance and Trust Com- 
pany of Indianapolis and the Fort Wayne, has reinsured the liability of the Fort 
Wayne on the joint policies. The Indiana Underwriters will continue under the 
management of M. V. McGilliard. 

—Minnesota State Insurance Department has prepared a new set of blanks for 
township mutual fire and hail insurance companies which require more informa- 
tion from the companies than has been required in the past. One item re- 
quired is the salaries paid to the officers. 


—Peter F. Pescud has made known his intention of signing the fifteen per cent 
agreement. New Orleans agents are still bound by their agreement not to sign, 
and a meeting will be called by the president of the association as soon as com- 
panies demand signatures to the agreement. 


—At a meeting held last Monday the Cleveland Exchange absolved all its mem- 
bers from all rules and regulations of the Exchange. The non-intercourse rule, 
objectionable to the Royal and the Home, has been also annulled. Another 
meeting is to be held to-day for further action. 

—At the annual meeting of the American Institute of Marine Underwriters, 
held in New York, November 1, A. A. Raven was elected president, succeeding 
Charles Platt, resigned. Charles Platt was elected vice-president and A. J. 
McDonald was re-elected secretary and treasurer. 

—Companies operating in Illinois are receiving demands from the internal 
revenue collector of the Springfield district for the accumulated amount of ten- 
cent revenue stamps on Illinois agents’ certificates. Some months ago Commis- 
sioner Van Cleave ruled that the stamps were not required. 


—E. L. Thompson, for several years special agent of the North British and 
Mercantile, has gone into partnership with J. L. Hartman and H. L. Powers of 
Portland, Ore., under the firm name of Hartman, Thompson & Powers, and will 
represent the North British and Mercantile as resident agents in that city. 


—In Indianapolis twenty-eight agencies out of eighty-one represent both Union 
and non-Union companies; thirty-three represent only non-Union companies, and 
twenty represent only Union companies. The bulk of the busiess, however, is 
controlled by The Union agencies, although they are numerically smaller. 

—J. H. MeMorrow and P. F. Flannedy of Indianapolis have dissolved partner- 
ship. The insurance business will be continued by the latter, who has the repre- 
sentation of the Delaware and British-America. Experts are still at work on the 
books, and no word has yet been received from McMorrow, who has now been 
gone about three weeks. 


—National Export Exposition, now in progress in Philadelphia, purchased a 
squash weighing 350 pounds for $500. The squash was grown in the vicinity of 
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Newburgh, and as damage in transit was feared it was insured by a New York 
agency for $1000. The squash and policy are now on exhibition, although the 
value of the vegetable has doubtless been affected by various causes. 

—Local agents in Minneapolis by their discrimination against companies not 
on a sole agency basis in that city are bringing many of the companies into line. 
A few years ago Minneapolis was overloaded with agents, some companies having 
as many as twenty representatives. The results accomplished by the agents were 
brought about by their faithfully carrying out the conditions of the agreement. 

—Local fire insurance agents of Connecticut will meet in Hartford, November 
16, for the purpose of perfecting the State organization. The movement was 
begun last July, when agents met at West Haven and appointed a committee to 
formulate a constitution and by-laws. The committee met in New Haven, Sep- 
tember 21, and agreed upon a report, which will be presented at the coming 
meeting. 

—Farmers and Merchants of Lincoln has elected J. E. Callender president, 
succeeding H. J. Windsor. L. P. Funkhouser has been elected secretary. The 
assistant secretary, city manager, special agent and stenographer have had their 
services dispensed with on the ground that they were deeply interested in the 
formation of a rival company. The directors voted to apply for admission to 
Wisconsin. 

—Fire Chief Roberts of the Denver Fire Department has started in making a 
test of all apparatus to ascertain if there are any defects in it which might not 
be discovered except in a large conflagration, which would require constant use 
of the engines for several hours. After an estimate of the cust of repairing has 
been obtained the Council will be asked to provide money to make the im- 
provements. 


—Auditor Hart of Indiana has received many inquiries in regard to his decision 
against companies reinsuring in unauthorized companies. Many of these come 
from companies whose assets are so invested that they cannut comply with the 
Indiana laws, and yet desire to transact reinsurance. The auditor says he can- 
not, in justice to the companies which have licenses, allow reinsurance in un- 
licensed companies. 


—Manager Rasor of the Magdeburg has appointed Henry Fowler of Columbus, 
O., supervising general agent of the Western States succeeding George G. Will- 
iams. He was formerly State agent of the Home for Ohio and West Virginia. 
The States coming under his jurisdiction in his connection with the Magdeburg 
are Illinois, Indiana, Ohio, Michigan, Wisconsn, Mnnesota, Iowa, Missouri, 
Kansas, Nebraska and Colorado. 


—Marine underwriters are making a good profit this year on their grain in- 
surance from upper lake ports. Not only is the profit considerable on first-class 
vessels, but the excess insurance on the below-grade vessels is yielding a good 
harvest to the companies, which are all in a pool and share in the profits. This 
offsets the losses of last year, which were very heavy, and made the accounts 
show badly at the end of the year. 


—New Hampshire has appointed George R. Lewis manager of its Cook county 
business, under General Agent F. W. Lee. He was formerly assistant manager 
of the Cook county department of the American of Newark, Agricultural and 
Security of New Haven. Before the Rockford was reinsured by the American 
of Newark Mr. Lewis was manager of the Cook county department for that 
company, and then became assistant manager of the American. 


—Berriman Brothers have setiled their loss in the Sibley warehouse fire for 
$1000, or about thirteen per cent. As their tobacco was located near the stair- 
way down which some water came, and was certainly the most damaged stock- 
it breaks the original demand made by the adjustment of Joseph Fish for thirty- 
seven and one-half per cent. The charges made by J. Friedman against the 
Sibley warehouse people that wet bales of tobacco were piled on dry bales, and 
thus increased the damage, is to be considered by a special committee. 


—The report of the committee on exhibits of the fourth annual convention of 
the National Association of Municipal Electricians, recently held at Wilming- 
ton, has the following regarding the exhibit made by the Montauk Multiphase 
Cable Company of New York: ‘Therefore, your committee, in speaking of this 
cable and its appurtenances as being a great boon for the protection of life and 
property throughout the world, feel that in doing so they have only seconded the 
voice of the people, and that this invention will prove, by its great general utility in 
the saving of life and property, to be one of the most useful of the nineteenth 
century.” 

—Eastern of New York, New York Fire, Firemens of Maryland, Colonial of 
New York, Germania of New York, Erie of Buffalo, Northwestern National, 
Girard, Underwriters at American Lloyds have filed amended answers in the 
Missouri Supreme Court. They claim that their licenses, issued since the time 
alleged that they were members of the St. Joseph Social Club, bar any vrosecu- 
tions for violation of anti-trust laws prior to that time. At that time the superin- 
tendent examined them and found that they were not violating the laws, and 
since then they have not been members of the club. This leaves three companies 
making a general denial of the charges. 


—Chicago Underwriters Association has finished the elevator schedule, and 
adopted the following: 1. Allowing 25 cents off the rate on grain in brick ware- 
houses adjoining the elevator, but properly cut off. 2. Making the credit for 
two Niagara hydrants and fire pumps 25 flat. 3. Suspending till January 10 the 
charge for non-use of electric lanterns to give opportunity to see how they work. 
4. Suspending charge 11 of the schedule 01 for each elevator when elevator leg 
and spout are constructed of metal. 5. Suspending the grain dryer charge on 
condition that written guaranty be put in the policy that the dryer will not be 
operated during the life of the policy. The motion to reduce the rate on the 
public library building was tabled. Report of committee on automatic fire alarm 
was referred to executive committee to investigate. 
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THE INSURANCE YEAR BOOK 


HE INSURANCE YEAR BOOK, published annually in two volumes, Life and Miscellaneous Insurance, and 
Fire and Marine Insurance, is well known to those interested in insurance wherever the English language 


is spoken. 
for September 19, 1899: 


An enterprising and wealthy population of some seventy-five mil- 
lions engaged in exploiting a vast territory, containing a diversity of 
resources, furnishes scope for insurance operations on a gigantic and 
progressive scale. It is not surprising in order to adequately de- 
scribe these operations that the two handsome volumes just published 
by The Spectator Company of New York* contains over 1600 large 
octavo pages. The enterprise displayed in the publication of this 
work corresponds to its magnitude, and in short it is without a com- 
peer in any country. The Insurance Year Book is exhaustive, deal- 
ing with every branch of insurance business as well as with the con- 
ditions under which it is conducted. The multifarious statutory re- 
quirements of the various States, underwriters organizations, fire pro- 
tection and water supply, insurance agents, statistics relating to the 
various companies, and a number of other subjects are dealt with. 
The treatment is necessarily American, but it is often suggestive of 
“points” for the underwriter in any part of the world, and particularly 
in the Australasian colonies. 

As in the colonies, fire and marine business are often intermingled 
in the United States, especially in those portions which with lake 
and canal transit services supply risks that are partly land and partly 
water. The “mixed” office is frequently a necessity. But probably 
the great bulk of the fire insurance business is transacted by fire 
offices pure and simple, while oceanic insurance is almost entirely 
in the hands of marine offices. On account, however, of the one 
branch so frequently running into the other, The Insurance Year 
Book states the accounts of fire and marine insurance companies to- 
gether. The number of this highly important group of companies is 
diminishing, but the diminution occurs in the mutual companies. 
There were 248 joint stock American fire and marine insurance com- 
panies in both 1894 and 1808, but the number of mutual companies 
shrunk from 235 in 1894 to 183 in 1898. Many of the mutua! com- 
panies are smali and weak (their average premium income is oniy 
£19,570), and the public do not particularly want them. The com- 
pany possessing a shareholding capital is the one to last. The vol- 
ume of business transacted by the American companies has slightly 
fallen off of late years, while that of foreign companies in America 
has slightly increased. It is hardly necessary, however, to compare 
the statistics for a series of years. But a statement of the business 
for the calendar year of 1808 will be of interest. It is as follows: 


AMERICAN FIRE AND MARINE INSURANCE BUSINESS, 1896. 


Home Foreign 
Companies. Companies. 
Number of companies................-eeeeee 73 
Otel DOIG Wi scis ccacccndesccctcccensnonens EIGER = veecsnes 
Total assets (exclusive of premium rates)... 63,539,925 £16,570,426 
POG SU andes hwslccccaeseResecudseoonccess 24,802,167 8,018,339 
Cash premiums received.........cccscccccece 22,513,627 9,832,564 
Rn ORME SINGS oo a5 5 ccs occ ctasetdsweceas 25,303,959 10,360,085 
PN te ONES 6 co wi adc ceckcaacsieacendccen was 12,084,589 5,925,714 
Paid for dividends (including returns to 
policyholders by the mutual offices)....... 3,131,772 égudagas 
WRN, osc detec kc cccnevccdvnescdsewseneens 8,450,092 3,443,534 
TOtay GIGDUFEGMONUE 6 icc 6 ccd ciccccscasee 23,666,453 9,369,248 


The total premium income paid in cash exceeds £32,000,000, a 
figure that is suggestive of the great magnitude of the business. The 
two principal ratios to premium income are as follows: 


Home Foreign 
Companies. Companies. 
Per cent. Per cent. 
WME a ood s cslcea kc qacns seen eRaReedatesesavene 53.68 60.26 
OMG onde a dadesecnccwancndaas sehesnmnees 37.53 35.02 


The losses of the foreign companies were relatively greater than 
those of the home companies, but their expenses were lighter. The 
expenses’ ratio is in each case augmented by the rather heavy taxa- 
tion levied in the United States. Allowing for this special burden, it 
is not much larger than the British ratio. 

In consequence of the stringent laws regarding provisions for un- 
expired risks, the net surplus held by the companies in America is 
a very large one. That of the home companies is in excess of the 
year’s premium income, and that of the foreign companies is more 





* Insurance Year Book for 1899-1900. Fire and Marine ($5), Life and 
Miscellaneous ($5). Corrected to July 1st, 1899. Published by The Spec- 
tator Company, 95 William street, New York. Sold in the colonies by 
McCarron, Bird & Co., 479 Collins street, Melbourne. 





The following regarding this Standard Work is from the Australasian Insurance and Banking Record, 


than four-fifths. The statutory requirements of a large reserve orig- . 
inated in the frequent and often scandalous bankruptcies of home fire 
offices many years ago. The Insurance Year Book gives a list of 
nearly 1500 companies that have either failed or retired from business. 
About fifty of them were ruined by the Chicago fire. The record is 
a dismal one, and, we are afraid, justified iegislative interference, 
although not all the absurdly elaborate provisions that have been 
made. A good deal of the American legislation might now be re- 
pealed with safety. 

The volume of The Insurance Year Book dealing with life insur- 
ance and miscellaneous forms of insurance opens with a synopsis of 
the statutory requirements of the various States and Territories, 
which is followed by a digest of decisions in cases relating to life in- 
surance. The revenue account for 1898 of the forty-seven ordinary 
i insurance companies in the United States is summarized as fol- 
ows: 


INCOME— 
WORE GI BUNGIE 5 6 6s ddccnecececeungawdeaneedeeecwauacae £ 41,819,107 
RURUGQRGEE SU (CONOR enn ccncacdeccccccnacdeceaenssereceesscdued 12,800,216 
ROEM Kido ss bbb e ad Keen s hee ccaKadadasesawanadanndacrkeees £54,619,323 
DISBURSEMENTS— 
Be CET ECC CCC O CT COTETOCCT COTO TCC TCP TRTTO TCE £ 25,933,808 
PR Cilinds 0 sch cs cds quacdcasdcandasaceadasuaacdoaseaaed 10,714,066 
NEG ks wed want dccedccasnvekscdskedatadaddedaasibeads £ 36,647,874 
RSOGN Ce PIN 5 2 ban ceca cands cakecnadeaddnderutectacetcasuue 17,971,449 


This exhibit indicates how widely life insurance is practiced in the 
United States. The business is, however, conducted at considerable 
expense, the mean ratio of expenses, etc., to total income being very 
nearly twenty per cent. The new business of the year consisted of 
404,783 policies issued, assuring £191,095,250. But against these 
figures have to be placed those relating to discontinuances, which by 
collating the new edition of The Insurance Year Book with its pre- 
decessor we find were as follows: No. of policies, 242,068; amount, 
£125,034,016. The discontinuances formed, therefore, three-fifths of 
the new as respects the number of policies, and nearly two-thirds as 
respects the amount of insurance. A considerable waste of effort is 
suggested. The total number of policies in force at the close of 1898 
Was 2,237,371, insuring £1,102,800,084, the average per policy exceed- 
ing £490. The financial condition of the forty-seven American life 
offices, as stated by The Insurance Year Book, is indicated by the 
following figures: 


PIAL MNO co's 6 cn ca cdcadandcdacedecewaxdeaandasneasens £ 275,039,441 


Liabilities, waluied at 4 Dei GOUEs o< i ook ds en ddcccccacccodccece 234,749,176 
PNM Ri ccnedacccccaccdcicgaesauetnenraeiuanneadeuaca £ 40,290,265 


The surplus includes accumulations on tontine and semi-tontine 
contracts. : : 
The Insurance Year Book gives particulars of other branches of 


insurance. We will, however, now content ourselves with sum- 
marizing the American insurance revenue for 1898, as follows: 

Premium Interest, 

Receipts. ete. Total. 
Fire and marine ...0..c6se £32,346,191 £3,317,853 £35,664,044 
DANG cans ccadcededceenesdenes 41,819,107 12,800,216 54,619,323 
pi errr rrr er ore 9,711,924 759,179 10,471,103 
Miscellaneous* ............. 3,913,971 744,554 4,658,525 

WOON ssc cacscwocasddesdedcceddaeeauanasusdsieasdxdaaiees £105,412,995 


The total might be increased by the inclusion of assessment asso- 
ciations, fraternal orders, etc. As it stands, however, it is sufficiently 
remarkable. It may be noted that the term “miscellaneous” includes 
accident, fidelity, credit, plate-glass, steam boiler, title and investment 
insurance companies. Every known application of the principle of 
insurance is to be found in the United States. 

The scope of The Insurance Year Book is not confined to the 
United States, but extends to insurance in all the countries of the 
world. There is nothing like it for completeness. 





* Not quite complete, the accounts of a few companies not having been 
received. 


The price of The Year Book is $5.00 per volume; $8.00 per set. Address 


THE SPECTATOR COMPANY, : 


NEW YORK 
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Mercantile Agencies. 





Higencp Wants. 





OLMES MERCANTILE AGENCY 


Devoted exclusively to the interests of Life and Accident Insurance Companies 
and engaged only in furnishing them REPORTS, INVESTIGATIONS and INSPEC- 
TIONS in any part of the United States and Canada from reliable Attorneys-at-Law, and no 
pains or expense is spared to get reliable, prompt and satisfactory reports, 

THERE IS NO SUBSCRIPTION FEE REQUIRED. 

My blanks for reports are supplied free, in quantities desired, and I render a detailed 
statement and bill on the first of each month, only for reports returned made during the 
previous month. Special trained Inspectors in my employ in all large cities. I have per- 
mission to refer to any of the many Companies for whom I now do business. 
pondence solicited. 


- CHARLES B. HOLMES, Proprietor, 


HE INSURANCE BUREAU 


Will furnish prompt and reliable reports from any locality in 
the United States or Canada, on applicants, agents, examiners, disability 
claims or death losses. Selected Corps of Correspondents, Experienced 


Corres- 


1823 NASSAU 8T., NEW YORE, N. Y. 





Insurance Inspectors. Expert Accountants and Auditors. Confidential 
Work Solicited. Correspondence Invited. 
BOSTON. SPRINGFIELD. HARTFORD. NEW YORK. CHICAGO. 








fictuarial, 


AVID PARKS FACKLER, 
Ex-President Actuarial Society, 


CONSULTING ACTUARY, 
35 Nassau St., NEw YorK (Rooms 1404-5), Telephone, 5427 Cortlandt. 








Letters addressed—D. P. Fackler, Actuary, New York,—arrive promptly. 





M's MENANDER DAWSON, 
CONSULTING ACTUARY. 


The patronage of Companies, Societies, Agents and Private Per- 
sons solicited. 


Room 556. No. 11 Broapway, New York, N. Y. 








Figencp Wants. 








A MERICAN UNDERWRITERS’ AGENCY, 


F. C. WHEELER, Manager, 
52 Broadway, New York City. 





ENERAL AGENTS RENEWAL CONTRACT FOR 
THE STATE OF WYOMING, NOW OPEN. 


J. STANLEY EDWARDS, Manager, 
Rocky Mountain Agency. 


#TNA LIFE INSURANCE CO., Boston Bldg., Denver, Colo. 


ee oe GOOD MEN WHO ARE LIFE 
INSURANCE SELLERS. 

Will 8g? them some specially good territory which, with the new con- 
tracts of the Mutual Life, will insure them big money. Commissions and 
advances liberal. 

H. L. REMMEL, General Agent, 


Tue Murtvac Lire Insurance Company OF New York. 
For Arkansas and the Indian Territory. LITTLE ROCK, ARKANSAS. 


GENERAL AGENT’S RENEWAL CONTRACT 
For the District of Columbia, with an up-to-date, old line Company, 
can be secured by a strictly first-class man whose business record and 
character will justify his appointment. 
Address, ‘‘ W. A.” 
Care of THE SPECTATOR, P. O. Box 1117, New York City. 








The Wilmington General Agency of the Mutual Life employs agents on 
SALARY AND COMMISSION. 
This agency comprises Delaware, Eastern Shore of Maryland and Virginia, 
Address, HERBERT N. FELL, General Agent, 
WILMINGTON, DEL. 


Correspondence strictly confidential. 


ANTED — DISTRICT MANAGER. THE BEST 
part of VIRGINIA open, ELEVEN counties. HEADQUARTERS, 
second largest City in State. Only EXPERIENCED men need apply. 
BOND and REFERENCE required. 
THE SUN LIFE ASSURANCE COMPANY OF CANADA, 
E. S. FREEMAN, Manager, Box 228, Richmond, Va. 








ANTED—AN EXPERIENCED SPECIAL AGENT 
to travel in Western Ontario. Top contract to right party. Apply 
with references to 


THOMAS MERRITT, General Agent, 
THE MUTUAL LiFE INSURANCE COMPANY OF NEW YoRK, 
Bank of Commerce Building, ToRONTo, CANADA, 





ANTED-THREE DISTRICT MANAGERS FOR 


Union, Essex and Hudson Counties, For THE SuN LIFE AssuR- 
ANCE COMPANY OF CANADA, Renewal Contract with top-notch commis- 


sion, 
Apply THOS. R. RAITT, State Manager, 
to W. STATE ST., TRENTON, N. J. 
Other portions of the State open for first-class men. 





ANTED.—TWENTY-FIVE GOOD INSURANCE 
men for the Seattle (Wash.) agency of the Mutual Life Insurance Co. «f N. Y. 
Salary and commission to parties with good references. Conditions excellent. Address or 


apply to SHERWOOD GILLESPY, 
General Agent for Washington, Oregon, British Columbia and Alaska 
Mutvav Lire BuiLpinc, SEATTLE, WASHINGTON. 








MAN WITH EXPERIENCE IN FIELD WORK IS 
wanted for a General Agency in a northwestern state by 
an Old Line Life Insurance Company. Address, B, care of 


this paper, giving your experience. 





ESTERN MUTUAL LIFE. 


Incorporated, 1894. CHICAGO, 


Tue Oricinat ‘* New LINE” Company. 


TRADE MARK. 





OUR MEN MAKE MONEY, 


Premium Income, 1898, - - - - $442,428.02. 








ANTED.—A FEW DISTRICT MANAGERS IN 
New York State, for the Manhattan Life Insurance Company, of 
New York ; exclusive territory ; liberal renewal contracts. Address: 
O. C. MAYNARD, State Agent, care of The Company, or 
Syracuse, N. Y. 





TATE AGENCY OF OHIO.—WASHINGTON LIFE 
INSURANCE CO. of New York. Intelligent and capable men, 
carefully educated in Life Insurance field work. Worthy men paid salaries 


and expenses. Write 
DR. E. C. SKINNER, General Manager, 
24 CAREW BUILDING, 
CINCINNATI, OHIO. 
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